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Pestome: B cbBpemeHHus cBsm nompebumenu-
me ca u3npaBeHu npeg crokeH u3bop Ha npo-
gykmu u mapku, ueHu u gocmaBuuuu. Kozamo
Bsemam peweHue 3a nokynka, kaueHmume npe-
ueHsaBam koe npegaokeHue UM HOCU NO-20AAMA
cmouHocm.

0O6ekmuBHama cmolHocm 3a kaueHma e msapka-
ma 3a noasume, koumo npogykmsm My npegoc-
maBs, HezaBucumo om moBa, gaAu 2u ocb3HaBa
UAU He.

Bb3npuemaHama cmolHocm e ma3su, kosmo
kaueHmbm cvmsama, ue npogykmbm my ocuzyps-
Ba, m.e. ocb3Hamume noA3u. Bv3npuemaHama
cmoliHocm e MakcumanHama ueHa, kosamo kau-
eHmbm e ckAoHeH ga naamu 3a npogykma.

MapkemuHzoBume ycuaus mpsa6Ba ga 6bgam
HacoueHu kbM makcumanHo gobauwkaBaHe Ha
Bb3npuemaHama go obekmuBHama cmolHocm
Ha npogykma 3a kaueHma.

Ha Bb3npuemaHama cmolHocm He mpsb6Ba ga
ce 2nega kamo Ha abcmpakmHo noHsmue. 3a
ga npoBekgam agekBamua ueHoBa noaumuka,
mapkemuHzoBume cneuuaaucmu e Heo6xogumo
ga ynpaBasaBam Bb3npuemMaHama cmoUHOCM Ha
cBoume npogykmu, kamo s usmepBam, aHaAu3u-
pam, oueHABam U MbpPCAM HauUHU 3a Cb3gaBaHe
Ha gonbAHUMEAHa cmolHocm.

120
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cbBpemeHHus cBam nompebumeaume ca

usnpaBeHu npeg ozpomeH U36op Ha Npo-

gykmu u mapku, ueHu u gocmaBuuuu.
Kozamo npaBsm cBos u3bop, kaueHmume npe-
ueHaBam koe npegnodkeHue um Hocu Hal-20naMa
cmouHocm. Te cu dopmupam HakakBo ouakBaHe
3a cmolHocm u noBegeHuemo um npu nokynka
ce onpegens om Hez20. Om moBa, gaau dpupmeHu-
Am npogykm we omzoBopu Ha ouakBaHusima um,
kamo um npegocmaBu uckaHume noA3u Ha ,pas-
ymMHa" ueHa, 3aBucu gaau kaueHmbm wie 20 kynu,
we e ygoBaemBopeH Au creg nokynkama om Hezo
U we ocbwecmBu Au noBmopHa nokynka. 3a ga
Hakapam kaueHmume ga npegnouemam dupme-
HusA Npogykm uAau Mogea npeg mo3u Ha korkypeH-
mume, ycuausma Ha mapkemurzoBume cneuuanu-
cmu mps6Ba ga 6bgam HacoueHu kbm ch3gaBaHe
u ynpaBaeHue Ha coliHocmma 3a kaueHma.

Hacmoswama cmamus uma 3a ueAa ga npegcma-
Bu meopemuuHume u npunoxkHu acnekmu Ha
ueHoobpasyBaHemo Ha 6a3a cmolUHocm Ha npo-
gykma 3a kauerma.

3a peanuzauusma Ha nocoyeHama ueA B cnamusma
ce nocmaBsm caegHUmMe uscregoBamencku 3agauu:

e ga ce cpaBHam pa3xogHUAM U CMOUHOCMHU-
AM Nogxog 3a ueHoobpasyBaHe u ga ce npeg-
cmaBu m.Hap. ,mepmMoMemMbp Ha CMOUHOCMHO
ueHoobpasyBare”;
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® ga ce usBege pabomHa geduHuuus, kosmo
06Bbp3Ba ueHama Ha npogykma cbc cmoutHocm-
ma My 3a kaueHma;

e ga ce uziAcHU B meopemuueH acnekm cbw-
HoCcmma Ha Bb3npueMaHama cmoUHOCM Ha npo-
gykma 3a kaueHma, nogxogume 3a HellHomo on-
pegenaHe u yBeauuaBaHe;

e ¢ npumepu om npakmukama ga ce unocmpu-
pam HauuHume 3a u3mepBaHe Ha Bb3npuemaHa-
ma cmouHocm;

e ga ce npegcmaBsam ,kapmama Ha cmoUlHocm-
ma 3a kauenma” u ,,ueHoBusm ky6"” kamo aHaAu-
MUuuHU UHCMpymeHmu, koumo mapkemunzoBume
cneuuaAucmu Mo2am ga usnoasBam npu onpege-
AsiHemo cbomBemHo Ha cmoUlHocmma Ha koHkpe-
meH npogykm 3a kaueHma u Ha HezoBama ueHa.

Dolan, Robert J. geduHupa mapkemunza kamo
npouec, upe3 kolmo dupmama cb3gaBa cmou-
Hocm 3a cBoume u3zbpaHu kauermu'.

MapkemunzoB aHaauz (nemme K)

Kauenmu KomnaHus Konkypenmu KoHmpazeHmu Konmekem
\ 4
MapkemuHzoBa 1360p Ha ueneBu Mo3uuuoHupaHe
— ceaMeHmauus ] nasap —»  Ha npogykma
\ 4
Cv3gaBane
Ha cmouHocm
d CmouHoC MapkemuH20B8 mukc
| Mpogykm Aucmpubyuus KomyHukauuu
\ 4 y \ 4
MonyuaBare
yHab LleHoo6pa3yBaHe
Ha cmoUHocm
y \ 4
MpuBauvaxe R 3agbprkaHe
Ha kaueHmu > Ha kaueHmu
3ana3Baxe
Ha cmouHocm \ 4 A 4
Meuanba

Queypa 1. Mapkemumnzo8 npoyec

Wsmounuk: Queypama e aganmupana no cxogrhu paspabomku, npabenu 6 Harvard Business School, om
pakysmema no mapkemune u gpyeu akagemuyHu 36ena.

1 Principles of Pricing, Harvard Business School Publishing, 2005.
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MapkemurzoBusm npouec ce cBedkga go: cb3ga-
BaHe Ha cmouHocm, noayyaBaHe Ha cmouHoCm U
3ana3BaHe Ha cmouHocmma (buzypa 1).

Cbv3gaBaHemo Ha cmolHocm 3a kaueHma ce no-
cmuga upes:

e pa3pabomBaHe Ha npogykm, kolmo ygo-
BremBopsBa skenaHusma u nompebHocmMumMe Ha
kaueHmume;

e pa3pabomBaHe Ha komyHukauuoHHa npozpa-
Ma, kosmo npexBbpas ueHHOCMMa Ha npogykma
kbm kaueHmume;

e Uu36op Ha npozpama 3a gucmpubyuus, ¢ koe-
mo npogykmbm ce npegocmaBs Ha pa3noroxke-
Hue Ha kaueHmume;

e pa3pabomBaHe Ha ueHoBa npozpama, kosmo,
om egHa cmpaHa cb3gaBa cmumya 3a kaueHmu-
me ga kynam npogykma, a om gpyaa — e Ccmumya
3a pupmama ga npogaBa npogykma (buzypa 2).

Cv3gaBatku cmotlHocm 3a kaueHmume cu, upes
nbpBume mpu om me3u npomeHAuBU Ha Mapke-
muH20Bua mukc, dupmama usBbpwBa paszxogu.
Llenama e eguHcmBeHusm enemeHm Ha mapke-

CmouHocm
3a kaueHma

Aucmpubyuus

Queypa 2. Cwv3gabane na cmoiinocm 3a kiuenwma —
4-me esemenma na mapkemurne mukca

Acnekmu Ha cmoUHocmHOMO UeHoobpa3yBaHe

muH2 mukca, upe3 kolmo dupmama peaausupa
npuxogu. Mo mo3u HauuH M# 3agbpka uacm om
Cb3gageHama cmoUlHocm, 3a ga dpuHaHcupa ycu-
AUSIMa No cb3gaBaHe Ha Gbgewu cmolHoCcmu.

Sexton, Don pasanekga mapkemuHza kamo me-
HUgXkMbHM Ha Bb3npuemaHama cmolHocm?.

MpuopumemHomo cBbp3BaHe Ha mapkemuHza
CbC cmoUHocmma 3a kaueHma, u no-kornkpemto
¢ Bb3npuemaHama cmolHocm Ha npogykma om
kaueHma, npegnonaza HOB noaneg Bbpxy ueHama
kamo enemeHm Ha mapkemunz Mukca.

B mapkemuHz0Bama Aumepamypa ce cpewam
gBa ocHoBHU nogxoga Ha ueHoobpasyBaHe: pas-
X0geH nogxog Ha ueHoobpasyBare (Cost-Based
Pricing) u cmoUlHocmeH nogxog Ha ueHoob6pasy-
BaHe (Value-Based Pricing).

Pasxogen nogxog

IMpu pa3xogHus Nogxog Ha ueHoobpasyBaHe dup-
Mume cb3gaBam gobpu npogykmu. Kbm pasxo-
gume 3a npousBogcmBomo Ha me3u npogykmu
npubaBsm onpegeneH pasmep neuanba u onpe-
genam ueHama. Caeg kamo Beue e onpegenuna
ueHama, ¢upmama ybekgaBa nompebumenu-
me, ue ueHama omzoBaps Ha cmolHocmma Ha
npogykma (duzypa 3.1). Ako ueHama e mBbpge
Bucoka, dupmama mpabBa ga Hamaau pa3mepa
Ha neuanbama, 3a ga peanusupa >kenaHus obem
npogakou.

CmoiiHocmen nogxog Ha ueHoobpasyBane

Mpu cmolHOCMHUA Nogxog Ha ueHoobpasyBaHe
ce 3anouBa C onpegeAsHe Ha cmouHoCmMMa Ha
npogykma 3a kaueHma. ToBa npegnonaza ga ce
npoyuu kakBu noasu noayuaBam kaueHmume om

2 Trump University, Marketing 101 How to Use the Most Powerfull Ideas in Marketing to Get More Customers and Keep

Them, Published by John Wiley&Sons, Ins, 2010, p. 39.
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Mpogykm

4L

Pa3sxogu

4L

LleHa

4L

CmoUHocm

4L

Mompe6umenu

Queypa 3.1. Ilenoobpasybare na b6asa pasxogu

Mompe6umenu

4L

CmodHocm

4L

LleHa

<L

Pasxogu

-5

Mpogykm

Quezypa 3.2. IlenoobpasyBane na 6asa cmolinocm

Msmounuk: Aganmuparno no Nagle, T. and R. Holden, The Strategy and Tactics of Pricing — A Guide to

Profitable Decision Making, Prentice Hall, 1995, p. 5.

npogykma, gokoako ueHeH e mou 3a msax u kak-
Ba ueHa Buxa 3anAamunu 3a He2o. Caeg kamo e
u3Bbpwuna me3u npoyuBaHus, dupmama npeue-
HABa 6u AU Mo2Aa ga npousBerkga npogykma npu
makuBa pa3xogu, ue ga 20 npogaBa peHmMabuAHO
(duzypa 3.2).

LieHoobpasyBaHemo Ha 6a3a Ha cmolHocm 3a
nompebumeaume o3HauaBa, ue mapkemuHzo-
Bume cneuuanucmu He mMoXe ga cb3gagam npo-
gykm uau mapkemunzoBa npozpama u mozaBa
ga onpegensm ueHama. LleHama ce pazpabomBa
3aegHo C gpyaume MapkemuHz208u npomeHAuBuU.

N npu gBama nogxoga Ha ueHoobpasyBaHe
Lu2parHomo noae” 3a mapkemuHzoBume cne-
uuaaucmu, B koemo mozam ga nposaBam cBos
npodecuoHaAu3bM Npu onpegeasHe Ha ueHama
Ha ¢dupmeHus npogykm, e guanazoHbm mexgy
20pHama 2paHuua — cmolHocmma Ha npogykma
3a kaueHma (mbpceHemo), U goAaHama 2paHu-

ua — pasxogume 3a npousBogcmBo (cebecmol-
HOCMMa).

Ha duzypa 4 e npegcmaBen m.Hap. , TepmomMembp
Ha CMoUHOCMHO ueHoo6pasyBaHe”, kolimo npeg-
cmaBs komnaekm om dakmopu, koumo mps6Ba
ga ce Blemam nog BHumaHue 3a dopmupaHe Ha
onmuManHa 3a dupmeHus npogykm ueHa.

3a onpegensHe Ha onmuMaAHama ugeHa caegBa
ga ce omueme BAusHUEMO Ha:

- cmolHocmma Ha npogykma 3a kaueHma;

- MapkemuHz0Bume geliHocmu Ha dupmama
3a ocb3HaBaHe Ha masu cmolHocm;

- UeHama Ha 3amMecmumeAume;

- cebecmolHocmma Ha npogykma.

Kozamo ce 20B8opu 3a cmoliHocm Ha npogykma

3a kaueHma, cregBa ga ce npaBu pa3szpaHuueHue
mexkgy o6ekmuBHa u BbanpuemaHa cmolHocm.
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Acnekmu Ha cmolHoCmHOMO ueHoobpasyBaHe

TN = Cmumyn 3a kaueHma ga kynu =
(Bb3npuemaHa cmolHOCM — ueHa)

Mpeaneg
O6ekmuBHa
cmouHocm
MapkemuHz0Bu
ycuaus
Bb3npuemana
cmouHocm
LleHa /
Ha 3amecmumenu
LleHa
Ha npogykma
CebecmoUlHocm
Ha npogykma

= Cmumyn dpupmama ga npogaBa
(ueHa — cebecmotiHocm
Ha npogykma)

0 ——

Quzypa 4. Tepmomemsp Ha cmoliHocmHo yeroobpasybane
Msmounuk: Harvard Business School Press, What is marketing?, 2006, p. 152.

ObekmuBHama cmodHocm 3a kaueHma e mapka-
ma 3a noasume, koumo npogykmsm My npegoc-
maBs, He3aBucumo om moBa, gaau kaueHmbm
2U 0Cb3HaBa uAu He.

Bbv3npuemaHama cmouHocm e ma3u, kosmo
kaueHmbm cmsama, ue npogykmsm my ocuzyps-
Ba, m.e. ocb3Hamume nNoA3U. Bwv3npuemarHama
cmotiHocm e makcumanHama cmoutHocm, Koamo
kaueHmbm e ckaoHeH ga naamu 3a npogykma?.

MapkemuHzoBume ycuaus mpsa6Ba ga 6bgam
HacoueHu kbM makcumanHo gobaukaBaHe Ha
Bv3npuemaHama
go obekmuBHa-
ma cmouHOCM Ha
npogykma 3a kau-
eHma. 3a ueama
mpsa6Ba akmuBHo
ga ce u3non3Bam

gpyaume eneMeHmMu Ha MapkemuHz mukca -
npogykmbm, gucmpubyuusma u npoMouusma.

UeHama Ha koHkypeHmHume npogykmu uAu
3amecmumenu cbwo Moxke ga noBause Bbpxy
BbanpuemaHama cmolHocm Ha npogykma. Ako
¢bupma A pazpabomBa npogykm, kolimo cb3gaBa
2onMa obekmuBHa cmotiHocm 3a kaueHmume u
me ocb3HaBam ma3u cmoUHocm, we ca 20moBu
ga naamsam no-Bucoka ueHa, 3a ga npugobusm
npogykma. Ako d¢upma B BbBege ugeHmuueH
npogykm Ha MHO20 no-Hucka ueHa, Bb3npue-
MaHama cmouHocm Ha npogykma Ha dupma A
we 6bge HamMaAeHa go ueHama Ha npogykma Ha
dupma B.

Kakmo kaueHmsm mbpcu uz2oga om nokynka-
ma Ha npogykma, maka u pupmama mpsb6Ba ga
umMa CmumyA, 3a ga 20 npogaBa. 3a ga ocmaHe
B 6usHeca u ga peanusupa noaokumenHa Bb3-

3 Dolan, R. and H. Simon, Power Pricing, The Free Press, New York, 1996.
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Bpbwaemocm (neuanba), pupmama mpsbBa ga
onpegenu ueHa, kosmo nokpuBa pazxogume 3a
npogykma.

LieHoobpazyBaHemo e komnpomuc mexkgy moBa,
kakBa uacm om paszaukama mexgy Bb3npuema-
Hama cmotHocm (maBaHa Ha ueHama) u pasxo-
gume 3a npousBogcmBo Ha eguHuua npogykm
(noga Ha ueHama) dupmama we 3agbpxku 3a
cebe cu nog popmama Ha Mapk u koako we
gage Ha kaueHma nog dopmama Ha cmumyA 3a
u3BbpwBaHe Ha nokynka.

Aokamo dupmama e HascHo ¢ pa3xogume 3a Npo-
u3BogcmBo Ha npogykma, a ueHume Ha koHkypeH-
mume u 3aMecmumeAaume ca npeg ,nozaega u”,
onpegeAsHemo Ha Bb3npuemaHama cmoUHOCM
npegcmaBaaBa  ucmuHckomo  npegusBukamen-
c¢mBo npeg MapkemuHz0B8ume cneuuaaucmu.

Ha Bb3npuemaHama cmoulHocm He mpsab6Ba ga
ce 2nega kamo Ha abcmpakmHo noHamue. Ta,
kakmo pa3xogume, nogrexku Ha ynpaBaeHue. 3a
ga npoBexkgam agekBamHa ueHoBa noaumuka
MapkemuHzoBume cneyuaaucmu e Heo6Gxogumo
ga ynpaBaaBam Bb3npuemaHama cmolHoCM Ha
cBoume npogykmu, kamo s u3mepBam, aHau-
3upam, oueHaBam U MbPCAM HAUUHU 3a Cb3ga-
BaHemo Ha gonbAHUMEAHa cmoUHOCM.

KakBo mps6Ba ga ce 3nae 3a Bp3npuemanama
cmotinocm?

1. Bv3npuemaHama cmouHOCM He e ugHama,
no kosmo ce npogaBa npogykmbm, a maBaHbm
Ha ueHama, kosmo dupmama moxke ga noucka
3a cBos npogykm.

2. Bb3npuemaHama cmoUHOCM € uAAoCMHama
oueHka Ha kaueHma 3a npogykma.

3. Bb3npuemaHama cmoUHOCM ce onpegeas om
nompe6Hocmume u skeaaHusima Ha kaueHmume

U HauuHa, no kolmo me oueHaBam npegnaza-
Hume om dupmama npogykmu B cpaBHeHue c
me3u Ha konkypeHmume.

4. Bb3npuemaHama cmouHocm Bapupa B 3aBu-
cumocm om nompebHOCMUMeE U npuopumemu-
me Ha kaueHmume.

5. Bb3npuemaHama cmoulHocm Moxke ga ce us-
Mepu.

6. Bb3npuemaHama cmouHocm ce ynpaBaaBa upe3
no3HaBaHe Ha kaueHmume, nosHaBaHe Ha koHky-
peHmume, pa3pabomBaHe Ha ueneBu naszap, gpy-
2ume npomeHAuBU Ha MapkemuHz mukca u m.H.

7. Konkomo no-Bucoka e BbanpuemaHama cmotu-
Hocm Ha npogykma, moakoBa no-Bucoku npogaxk-
6u, neuanba u napuueH nomok we uma bupmama.

OnpegeasHe Ha Bp3npueManama cmoiiHocm

Bb3npuemanama cmouHocm ce onpegeas om ye-
mupu komnoHeHma:

1) npegaazaHume NoA3u;

2) gelicnBumeaHomo nposiBAeHUe Ha me3u NoA-
3u BbB dupmeHus npogykm u mosu Ha konky-
peHmume;

3) HuBomo Ha noasume Ha dpupmeHus u konky-
peHmHua npogykm om 2negHa mouka Ha kauen-
mume;

4) omHocumeaHama 3Hauumocm Ha Bcska egHa
om me3u NoA3U 3a kaueHmume.

Tesu komnoHeHMU uMam pasAUYHO U Cneuu-
duuHo nposBaeHue B 3aBucumocm om Buga Ha
npogykma u xapakmepucmukume Ha nompe6u-
menckus NpoduA.

Bb3npuemaHama cmolHocm Moyke ga ce usmepu
No Yemupu HauuHa*:

1) gupekmHa nompe6umencka peakuus;
2) kocBeHna nompebumencka peakuus;

4 Trump University, Marketing 101 How to Use the Most Powerfull Ideas in Marketing to Get More Customers and Keep

Them, Published by John Wiley&Sons, Ins, 2010, p. 40.
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3) cy6ekmuBHa oueHka;
4) cpaBHumeneH aHaaus.

AupekmHa nompebumencka peakuus

3a ga onpegeaam Bb3npuemaHama cmoUHoCm
Ha HoB npogykm, HaU-uecmo dupmume npaBsm
npoyuBaHus cpeg nomeHuuarHume kaueHmu,
kamo gupekmno um 3agaBam Bbnpoc 3a maxHo-
mo >kenaHue ga kynam npogykma u 3a ueHama,
kosmo ca ckaoHHU ga 3anaamsam 3a Hez0. po-
yuBaHusima uecmo ca gobpa nbpBa cmbnka npu
oueHka Ha Bb3npuemMaHama cmoUHOCM, HO CAeg-
Ba ga ce omueme dakmbm, ue pecnoHgeHmume
moxke ga umam >kenaHue ga 3akynsam npogykma,
HO moBa He e 2apaHuus, ue We u3xapuyam napu-
me Cu 3a He0.

MNogxogbm Ha gupekmHomo 3anumBaHe npegoc-
maBs ueHHa uHbopmauus Ha pupmama, B cayuad
ue kaueHmume omzoBapsm uecmHo, HO MpPA6-
Ba ga ce B3eme nog BHumaHue, ue Ha Bbnpoca
. Konko 6uxme naamuau?”, kauermume omaoBa-
pAam, kamo ymuwaeHo 3aHwkaBam ueHume.

Apy2 HauuH 33 omuyumaHe Ha gupekmHama no-
mpebumencka peakuus e m.Hap. ,ueHoBu ekc-
nepumeHm”. Bmecmo ga numa kaueHmume cu
konko 6uxa naamuau, dupmama moxke ga npobBa
ga nocmaBu pa3AuuHU UeHU Ha npogykma u ga
npoBepu kak me ce ompaszaBam Ha npogakou-
me, a CbWO U ga aHaAu3upa nompebumenckomo
noBegeHue u noayuu uHdopmauus 3a Bbanpue-
MaHama cmoUHocm Ha npogykma.

KocBeHa nompe6umencka peakuus

@Oupmama moxke ga uznoa3Ba m.Hap. ,MOgeA Ha
02paHuYeHuUs U3bop uau Ha komnpomuca”, 3a ga
usmepu Bb3npuemama cmouHocm Ha cBoume
npogykmu. 3a ga nokaxkem kak pabomu moge-
AbM, We npegcmaBum npumMep C UeHa Ha cmas

Acnekmu Ha cmoUHocmHOMO UeHoobpa3yBaHe

B xomen (mabauua 1)°. MeHugkbpume Ha xome-
A2 npegaazam ueHu om 80 eBpo u 90 eBpo Ha
How, cbomBemHo 6e3 u cbc BkaioueHa 3akycka.
MeHugkepume cbwo maka uckam ga pasz6epam
ganu Bwv3anpuemMaHama cmolHocm om kaueHma
ce Bausie om u3BecmHocmma Ha Xxomeaa.

Tabauya 1. Memog ha ozpanuyderus usboop — npumep
¢ xomea

E;gg:aouu— 13BecmeH BkatoueHa Hus:J,?/BHlja,
mane Xomen 3akycka eBpo

5 M3BecmeH Aa 90

7 HeusBecmeH Aa 90

6 13BecmeH He 90

8 HeusBecmeH He 90

1 3BecmeH Aa 80

3 Heu3BecmeH Aa 80

2 M3BecmeH He 80

4 HeusBecmeH He 80

KaueHmbm modke ga u3bupa om ocem BapuaH-
ma, nokpuBawu Bcuuku BbamorkHu komBuHauuu
om ueHa, 3akycka u uzBecmHo ume, koumo ga
nogpegu nNo cmeneH Ha npegnouumaHue. ToBa
npegnonaza npu Bceku uszbop kaueHmwvm ga ce
AUWU om Hewo. Aa npuemewm, ue nbpBuam us-
6op e cmas 3a 80 eBpo ¢ BkaoueHa 3akycka u
u3BecmHo ume.

Mpu kombuHauusma, kosmo kaueHmume 6uxa
nocmaBuau Ha Bmopo msacmo, ako uckam Ho-
wyBka 3a 80 eBpo, mpsabBa ga ce omkakam uau
om 3akycka, uau om u3BecmHomo ume. Ako uc-
kam ga 3ana3sam u3BecmHomo ume, we mps6B8a
ga ce omkakam uau om ueHama om 80 eBpo,
uAu om 6e3naamHama 3akycka. Ako kauenmume
gbpkam Ha 6e3naamHama 3akycka, we mps6Ba
ga ce omkakam uau om ueHama om 80 eBpo,
uAu om usBecmHomo ume.

5 Mpumepbm e B3aumcmBa+ u aganmupad no Trump University, Marketing 101 How to Use the Most Powerfull Ideas in
Marketing to Get More Customers and Keep Them, Published by John Wiley&Sons, Ins, 2009, p. 43.

126

NkoHomuuecku aamepHamuBu, 6pol 5, 2010



Mpeaneg

Tol kamo kaueHmbm mpsa6Ba ga ce omkaxke om
gageHa non3a U HeBuHazu moxke ga usbepe Hau-
Huckama ueHa, ma3u mexHuka npegocmaBs no-
peaaucmuuHu om2oBopu u no-mouHa ueHoBa uH-
dopmauus B cpaBHeHue ¢ gupekmHus nogxog.

Cy6ekmuBeH memog

Ako dupmama He pasnoaaza ¢ 6logkem 3a Map-
kemuH20B0 npoyuBaHe u He Moxke ga cu no3Boau
ckenocmpyBawu mexHuku 3a cmamucmuuecku
aHaAusu, moxke ga npubezHe kbm cybekmuBHa
oueHka Ha Bb3npuemaHama cmouHocm.

CybekmuBHama oueHka Ha Bb3npuemaHama cmod-
Hocm ce 6a3upa Ha uHbopmauus om: paszoBopu
¢ kaueHmu, usanpo6BaHe Ha peakuusma Ha kaueH-
mume Npu PasAuYHU UeHU, npoyuBaHe Ha ueHume
Ha koHkypeHmume u aHaAu3upaHe Ha pasAuvuAMa
mexkgy dupmMeHuUs U mexHus npogykm u gp.

CpaBHumeneH aHanu3

Mpu onpegeasHemo Ha cmolHocmma 3a kaueH-
ma cpaBHumenHusam aHaauz Moke ga ce u3Bbp-
wu B gBe HanpaBaeHus: ,cmolHocm B ynompe-
6a” u gpyau dakmopu 3a nokynka.

Mogxogbm ,,cmotHocm B ynompeb6a” onpegens
c¢moliHocmma, kosmo npogykmbm npegocma-
Ba Ha kaueHma, kamo omuuma pasxogume no
Bpeme Ha usnoasBaHe Ha ¢upmeHus/HoBus u
konkypenmHusi/cmapust npogykm. To3u nogxog
3a onpegeAsHe Ha Bb3npuemaHama cmolHocm
e npuroxkum, kozamo gBama npogykma ca eg-
HakBo npegnouumaHu om nompebumeaume u
0ocHOoBHUMe komnoHeHMu Ha Bb3npuemaHama
cmoUlHOoCM ca u3mepumMu (Hanpumep pa3xog 3a
eA. eHepaus), u e Henpuaoxkum, kozamo ocHoBHU-
me koMnoHeHMU Ha Bb3npuemaHama cmoudHocm
umMam emouuoHaneH xapakmep uau ca Heusme-
pumu (penymauus Ha mbpzoBckama mapka).

Mogxogbm ,,cmolHocm B ynompe6a” we uaioc-
mpupame € npumep 3a ypeg 3a npeducmBaHe

Ha Bb3gyxa. lMpu u3noa3BaHemo Ha ypega no-
mpebumeaume umam gBa ocHOBHU pa3xoga:
3a eA. eHepaus U cMAHa Ha duambp. Pasauka-
ma B pa3xogume npu u3noABaHemo Ha npo-
gykma npaBsm Hsakou mogeau ypegu no-ueHHU
3a nompebumeas om gpyau. Ako pa3xogbm 3a
CMAHa Ha duambp e eguHcmBeHnama pasauka
mexkgy gBa mogeaa, mogeabm ¢ no-Hucbk pas-
X0g 3a CMAHA Ha GuAMBP We e C no-20AAMa
cmoUHocm 3a nompebumens om gpyaus. Ako
cpegHama ueHa Ha ypegume e $209 u uma mo-
gen, koimo necmu cpegHozoguwHo $71 om
cMAHa Ha duambp, mozaBa HezoBama cmou-
Hocm 3a kaueHma we e $209+$71=$280.

Mo-mpygHo ce onpegeas cmolHocmma 3a kau-
eHma, kozamo dpakmopume 3a nokynka ca koau-
uecmBeHo Heu3mepumu. B mo3u cayual nocae-
goBamenHocmma Ha paboma e cregHama:

1. CbcmaBsa ce cnucbk Ha kaouoBume dakmopu
3a nokynka, koumo B Hal-20ndMa cmeneH om-
pa3zaBam noasume, koumo npogykmbm Hocu Ha
kaueHma.

2. 3a Bceku om kaouoBume dakmopu 3a pas-
AUYHUME MOgeAu Ha gageH npogykm ce gaBam
ekcnepmuu ouenku (6anoBe) B guanasoHa om
0 go 10.

3. Onpegensm ce mezanama Ha Bceku eguH om
katouoBume bakmopu 3a nokynka B 3aBucumocm
om 3HaueHuemo My 3a ocbwecmBaBaHe Ha no-
kynkama.

4. Onpegens ce cpegHonpemez2aeHama cmou-
Hocm 3a Bceku mogen kamo cyma om npou3sBe-
geHuemo Ha omgenHume dakmopu 3a nokynka u
MAXHOMO ME2A0.

Mo-gony we nokaxkem kak ce onpegeas cmou-
Hocmma 3a kauerma, kamo gopasBuem npumepa
C ypega 3a npeyucmBaHe Ha Bb3gyx u omuemem
Bcuuku dakmopu 3a nokynka — koauuecmBeHo
usMepumu u koauuecmBeHo Heusmepumu.

OnpegensHemo Ha cmolHocmma Ha koHkpemeH
npogykm 3anouBa cbC cbcmaBsHemo Ha mabau-
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ua. B Hes ce BkarouBam Hal-BaxkHume dakmopu
3a nokynka Ha npogykma, meskecmma, kosmo
uma Bceku om me3u dakmopu npu BzemaHemo
Ha peweHue 3a nokynka, pa3xogume npu us-
nonsBaHe Ha npogykma u pasauuHume mMogeau
Ha npogykma, koumo ce npegaazam Ha nasapa
(mabauua 2).

B pasanerkgaHus npumep c ypega 3a npeducmBa-
He Ha Bb3gyx, kauecmBero Heusmepumume dbak-
mopu, BaxkHu npu B3emaHemo Ha peweHue 3a
nokynka, ca uemupu: omcmpaHaBaHe Ha npax,
NO2AbWAHE Ha UU2apeH gum, CUAa Ha wyma u
ygo6cmBo npu usnoasBaHe. 3a Bceku eguH om
me3u dakmopu ce gaBa ekcnepmna ouerka om

Acnekmu Ha cmoUHoCcmHOMO UeHoobpasyBaHe

1 go 10. 3a ga ce onpegenu cpegHonpemezaeHa-
ma cmolHocm Ha noasume 3a Bceku mogen, ce
cymupa npousBegeHuemo om cmouHoCmma Ha
Bceku om nocoueHume no-zope uemupu dpakmo-
pa u meaaomo, koemo cbomBemuusm dakmop
uma B obwomo pewetue 3a nokynka. 3a mogen
Friedrich cpegHonpeaaeHama cmolHocm Ha NoA-
3ume ce noAydaBa NO CAEgHUA HAUUH:
9,0*%0,40+7,0*0,30+6,0*0,20+6,0*0,10=7,5.

Pasxogume 3a nompe6bumens npu nokynka Ha
ypega ca ueHama, koamo 3anaawa npu 3akyny-
BaHemo My, u pa3xogume npu ekcnacamauus-
ma my. Kakmo 6ewe nocoueHo no-zope, gBa ca
ocHoBHUMe pasxogu npu ekcnacamauusma Ha

Tabauya 2. Ilasapen npogus Ha ypegu 3a npevucmbBarne Ha Bv39yx

Ypegu 3a npeyucmBare Ha Bb3gyx CmouHocm .
$ |3
3 8 8‘15’ 5
Mspka ®akmopu 3a no- é s | g 2 215 ,| ¢ 5@
kynka 5 | < p Y| T |29 o 28 oe
o | < o) sl 2|lEg 81 8E| 88
| 2| @ T | T | HE SRR OE
Morsu | 6an. OmcmparsBane ia | g 5 go| 70| ... 30| 30/ 20| 88 40
npax
Gan. Mozrbwiare Ha uuza- | 5 | 7| 60| ... 30[ 30/ 20| 72| 30
peH gum
?55;6‘9"“ Cuna Ha wyma 60| 60| 40/ ... 70| 60| 100 83| 20
Gan. YgobemBo npu 60| 60| 60| ... 60| 80| 60| 67| 10
u3noA3BaHe
OB6wo cpegHo npemeAeHU NOA3U 7,5\ 7,11 6,0 41 41 4,0 8,0 -
Pasxogu | Llena LleHa Ha ypega 4751 250 220 ..... 120| 030| 350/ 245| 100
B ynompeb6a | En. eHepaus 3a 2 2. 110 126 124 ... 48| 106 8| 83| 100
B ynompe6a ;M;H: Ha QUMD | al 260 | 264 120| 250| 0] 150| 100
O6wo pasxogu 729 | 636 | 608 288 | 486| 358| 478 -
AUHUS Ha cnpaBegauBama cmotHocm 115

Wsmounuk: Bradley, T. Gale and J. Donald, Value-Based Marketing & Pricing, Customer Value, Inc.
Competitive Marketing Strategy, Swire, November, 2006, p. 7.
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ypega 3a npeyucmBaHe Ha Bb3gyx: 3a ea. eHep-
2uA U cMAHa Ha duambp. KonkpemHo 3a mogen
Friedrich obwusm pa3xog 3a nompebumens e
$475+$110+$144=$729.

Mo aHanouueH HauuH 3a Bceku mogen ce us-
uucaaBam cpegHonpemezaeHama CmouHOCM Ha
noA3ume u obwume pasxogu. NoayueHume pe-
3yAmamu ce HaHacam Bbpxy m.Hap. kapma Ha
cmouHocmma.

Kapmama Ha c¢cmouHocmma e ocHoBeH uH-
cmpymeHm, kolmo d¢upmume u3noa3Bam,
3a ga onpegeasm cmolHOCMMa, a ommam
U ueHama Ha cBoume npogykmu Ha nasapa.
o xopusoHManama ce HaHacam cpegHonpe-
mezaeHama cmoUHOCM Ha noa3ume, koumo
npogykmbm npegocmaBs Ha nompebume-
AUME, a no opguHamama — pa3xogume Ha
nompebumens. B pasenekgaHus npumep no
XOpu3oHmMarama ce HaHacam cpegHonpeme-

2AeHama cmoUHocm Ha noasume, koumo pas-
AUYHUME MOgeAu ypegu 3a npeyucmBaHe Ha
npogykma npegocmaBsm Ha kauenma, a no
opguHamama — obwume pasxogu Ha nompe-
6umens 3a cbomBemHus Mogea ypeg (ueHama
Ha npogykma u pa3xogume npu u3noaszBaHe
Ha ypega — 3a eA. eHepaus U 3a cMAHa Ha dun-
mbp). Ha kapmama Ha cmolHocmma mMogea
Friedrich ce npegcmaBa kamo mouka c¢ ko-
opguHamu (7,5; 729) (buzypa 5). AHanozuu-
HO, BbB ocHoBa Ha gaHHume om mabauua 2,
Bbpxy kapmama Ha cmolHocmma ce HaHacsam
cpegHonpemezaeHama CmMoOUHOCM Ha NOA3U-
me u obwume pa3xogu u 3a gpyume MogeAu
ypegu 3a npeuucmBatre Ha Bb3gyx. Creg kamo
gaHHume 3a Bcuuku pasznekgaHu mMogeau ca
HaHeceHu Bbpxy kapmama, ce u3Bexkga m.Hap.
AUHUS Ha cnpaBegauBama cmolHocm, kosamo
nokasBa ,ugeanHama kom6uHauus” om npe-
gocmaBsAHu noA3u Ha kaueHma u pasxogu npu
ekcnaoamauus Ha npogykma.

Ypegu 3a npeyucmBaHe Ha Bb3gyx

750 —
2
2o /,Friedrich
2§ 50 ;
m 7"
.................................................... AUHUS o ’/};
Ha cnpaBegauBama : _ »~ Whirlpool
550 HW-17000  cmotHocm Bonaire. -
O6wo //”
pasxogu R
($)
450
©
S 350
£2=
250
3,5 4,0 4,5 50 5,5 6,0 6,5 7,0 7,5 8,0

Mo-Hucka cmolHocm

MpegocmaBeHu noAsu

Mo-Bucoka cmolHocm

Queypa 5. Kapma na cmotinocmma 3a kiuenma na ypegu 3a npewucmbBane na Bv39yx
Msmounuk: Gale, Bradley T. and Swire, Donald J., Value-Based Marketing & Pricing, Customer Value, Inc.

Competitive Marketing Strategy, November, 2006, p. 8.
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Yecmo dupmume He pasnorazam C gaHHU 3a
Bcuuku mMogeau Ha npogykma, koumo ce npeg-
A32am Ha nasapa. B mosu cayual 3a cpaBHeHue
ce u3bupa ocHOBHusm koHkypeHmeH mogen
Ha dupmMama UAU ,XunomemuueH MogeA”, CbC
CpegHuU cmoUHOCMU Ha npegocmaBsaHU NoA3u 3a
kaueHma, pa3sxogu npu ekcnaoamauus u ueHa.

B mabauua 3 ca npegcmaBeHu gaHHUME 3a Mo-
gen Friedrich u ,xunomemuueH mogen”.

Hemnama cmolHocm Ha mogen Friedrich ce
nonyuaBa kamo cyma om cmolHocmma Ha pas-
Auuusma mexkgy mogen Friedrich u xunomemuu-
HUA MogeA 3a uemupume cdakmopa 3a nokynka.
CmoulHocmma Ha pasauuusma 3a Bceku dpakmop
e npousBegeHue om pasaukama B cmolHocmu-
me Ha gBama mogena (Mogea Friedrich u xuno-

Acnekmu Ha cmoUHoCcmHOMO UeHoobpasyBaHe

memuuHus MogeA) 3a cbomBemHus dakmop u
cmoliHocmma Ha ¢dakmopa 3a eguHuua. HemHa-
ma cmoUHocm Ha Mogen Friedrich ce noayuaBa no
CAegHUA HaUUH:
(9,0-5,3)*46+(7,0-5,0)*34+(6,0-6,0)*23+
+(6,0-6,5)*11=233.

HemHume pa3sxogu, koumo cnecmsaBa no-
mpebumeasim npu u3noA3BaHemo Ha Mogea
Friedrich, ce noayuaBam kamo cyma om pasnu-
kama mexXgy pasxogume 3a eHepaus Ha Mogen
Friedrich u xunomemuuHus mogea u pa3aukama
mexkgy pasxogume 3a cMsaHa Ha duambp. Hem-
HUmMe pasxogu npu u3noasBaHe Ha npogykma,
koumo ce cnecmsaBam npu mogen Friedrich, ce
noayyaBam, kakmo caegBa: (110-113)+(215-
-144) =-74. Tvl kamo npu mogen Friedrich uma-

mMe ukoHoMus Ha pasxogu npu ekcnaoamauus

Tabauya 3. Onpegesane Ha cmolinocmma Ha mogea Friedrich na 6a3a cpabrenue ¢ xunomemuuen Mogei

CpegHa ueHa Ha ypegume ($) 209
Crmotiocm (5) CmoUHocmu CpegHu CmodHocm ($)
Ha MogeAn | cmoUHo- Pazauuus Ha pasAuuu-
3a eguHuua o
Friedrich cmu Ama
) ) (3) @) = @-0)] 5) = @*(M
OmcmpaHsBaHe Ha npax 46 9,0 5,3 3,7 170
Moz2AbUaHe Ha uu2apeH gum 34 7,0 5,0 2,0 68
Cuna Ha wyma 23 6,0 6,0 0,0 0
N\eceH 3a u3non3BaHe i 6,0 6,5 -0,5 -6
HemHa cmotiHocm Ha Mogen Friedrich Ha 6a3a 75 55 733
Ha npegocmaBsHu noA3u
CnecmsaBare Ha pazxogu npu ynompeba ($) Ha mogen Friedrich
EA. eHepausa 3a 2 2. 110 113 3
CmsaHa Ha duambp 3a 2 2. 144 215 71
HemHo cnecmaBa+e Ha pa3xogu 74
CmoudHocm Ha mogen Friedrich 515

Msmounuk: Aganmuparno no Gale, Bradley T. and Swire, Donald J., Value-Based Marketing & Pricing,
Customer Value, Inc. Competitive Marketing Strategy, November, 2006, p. 9.
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OnpegensHe Ha cmolHoCcmma u ueHama Ha mogen Friedrich

600
CmolHocm ——
Mo-Hucku pa3xogu npu ynompe6a LleHa —
— Mapk
400 Mpou3BogcmBeHu B
pa3xogu 3a eguHuua
$300
200 CpegHa ueHa ————
100 CmouHocm UeHoobpazyBaHe
30 nompebumens Ha 6a3a cmouHocm
0

Queypa 6. Quezypa na cmolinocmHomo yeroobpasybane

Msmounuk: Aganmuparo no Gale, Bradley T and Swire, Donald J., Combining Cost-in-Use Estimates and
Attribute Performance Scores, Customer Value Accounting for Value-Based, Journal of Professional Pricing, A
Professional Pricing Society Publication, Volume 15, Number 3, Third Quarter 2006, p. 33.

Ha npogykma, kamo onpegeasame cmotHocmma
Ha mMogeAaa, me we yyacmBam cbc 3Hak , + "
Ako 3a Hakol om pa3xogume umame npepasxog
om 2negHa mouka Ha mMogena, kolimo pasanex-
game, npu onpegeAsiHemo Ha cmolHocmma My
mo3u pa3xog we yuyacmBa cbe 3Hak ,-".

CmouHocmma Ha mogen Friedrich we ce onpe-
geau kamo cyma om ueHama Ha ,,Xunomemuu-
HUA MogeA”, HemHama CMOUHOCM Ha MOgeA
Friedrich Ha 6asa Ha npegocmaBeHume noA3U
U cnecmeHume pasxogu 3a hompebumeas npu
u3non3BaHemo Ha mo3u mMogeA. Ako ueHama Ha
xunomemuuHua mogea e $209, cmolHocmma Ha
mogen Friedrich ce usuucasBa, kakmo cregBa:
$209+8$233+$74=$515.

He 6uBa ga ce 3a6paBs, ue maka onpegeneHama
cmolHocm 3a kaueHma Ha mogen Friedrich He e
ueHama my. Bpbskama mexkgy cmoliHocmma Ha
npogykma u ueHama my e npegcmaBeHa B 0606-
weH Bug Ha duypa 6.

LleHoo6pasyBaremo Ha Mogen Friedrich e kowm-
npomuc mexkgy moBa, koako om pasaukama
mexkgy cmolHocmma 3a kaueHma u pasxogume
3a npousBogcmBo My dupmama we 3agbpiku 3a
cebe cu nog dopmama Ha mapk u koako we
gage Ha kaueHma nog cdopmama Ha CmMuMyA
3a u3BbpwBaHe Ha nokynka. KaouoB enemeHm
3a Bzemanemo Ha moBa peweHue e ueHoBama
uyBcmBumenanocm, kosmo e pasauuHa 3a pas-
AUYHUMe kaueHmu, B pa3auuHo Bpeme u 3a pas-
AUYHU npogykmu.

Ouenka na yyBcmBumeanocmma kbMm uenama

Mompe6umeaume ca no-uyBcmBumenHu kem ue-
Hama, kozamo:

e kaueHmbm He Hamupa cbuiecmBeHu pasauku
mexkgy arnmepHamuBHume npogykmu;
e 33 B3emawus peweHus e AeCHO ga CMeHU

npogykmume;
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® AeCHO MO2am ga ce cpaBHam npogykmume u
mexHUme UeHuU;

e goxogume Ha nompebumeAaume ca 0zpa-
HUUEHU;

e kynyBaubm u nompebumensm ca pasAuuHU
AUUA.

Performance

Quzypa 7

LleHoBama uyBcmBumenHocm e no-2ondmMa 3a
npogykmu ¢ no-Bucoka cmotiHocm, omkoakomo
3a npogykmu ¢ no-Hucka cmouHocm.

Acnekmu Ha cmoutHocmHomo ueHoobpasyBaHe

B Bpwb3ka c moBa ueHoBume aHaauzamopu Ha
SPA® ca paspabomuau m.Hap. ueHoBu ky6. Ha
6azama Ha aHaAu3 Ha nasapHUme ceameHmu,
kamo omuumam uyBcmBumeaHocmma Ha npo-
gykmume u ceavmeHmume kbm ueHama, bupmu-
me onpegeaam no-Bucoku omcmbnku 3a uyBcm-
BumenHu B ueHoBo omHoweHue npogykmu u
ceameHmu, Ha koumo dupmama uma cunHu koH-
kypeHmHu nosuuuu, u npegocmaBam no-Hucku
omcmbnku 3a no-caabo uyBcmBumenHu kbm ue-
Hama npogykmu u nasapHu ceameHmu.

YBeauuaBane na Bn3npuemanama cmoiinocm
YnpaBaeHuemo Ha Bb3npueMaHama cmoUHocm
npegnonaza HenpekbCHaMO MbpCEHE Ha HauYUHU

3a HelHomo yBenuuaBaHe.

Bb3npuemaHama cmotHocm moxke ga ce yBeau-
uaBa upes:

Customer Sensitivity

The Gold
Pricing Cube™
Estimated 1.5X

(3% gain)

The Platinium

Pricing Cube™

Estimated 2.0X
(4% gain)

The Silver
Pricing Cube™
Estimated 1.0 X

(2% gain)

* (CpebbpeH ueHoBu ky6 — naszapeH ceameHm,
Ha kolmo B pe3yamam Ha npegocmaBsHe Ha
omcmbnku Ha nompebumeaume dupmama yBe-
AuvaBa neuanbama cu ¢ 2 %;

® 3aameH uyeHoBu ky6 — nasapeH ceameHm, Ha
kotmo B pe3syamam Ha npegocmaBsHe Ha om-
cmbnku Ha nompeGumenume dupmama yBeau-
uaBa neyanbama cu ¢ 3 %;

e [laamuHeH ueHoBu ky6 — nasapeH ceameHm,
Ha kolmo B pe3yamam Ha npegocmaBsHe Ha
omcmbnku Ha nompebumeaume dupmama yBe-
AuuaBa neuanbama cu ¢ 4 %.

Msmounuk: http://www.strategicpricing.com/pricingcube.php

6 http://www.strategicpricing.com/pricingcube.php
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1. Ao6aBsHe Ha noasu u yBegomsBaHe Ha kau-
eHmume 3a msx.

2. Ao6GaBsHe Ha noa3u u y6ekgaBare Ha kaueH-
mume ga ce BbanoasBam om msx.

3. Y6exgaBare Ha kaueHmume B uskaouumen-
Hama 3HauumMocm Ha koHkpemHume noa3u.

4. MobaBsHe Ha ycayeu, koumo 6uxa umanu 3Ha-
ueHue u cmolHocm 3a kaueHmume.

5. MogobpsBaHe Ha kauecmBomo Ha konkpem-
Ha noA3a.

6. lMpomAHa Ha OmMHOCUMEAHamMa 3HayuMocCm
Ha noAsume.

7. W3zpaxkgaHe Ha mapka, kamo ce dokycupa
Bbpxy ocHoBHUME NnoA3u.

8. YBenuuaBaHe Ha nonoxkumenHomo Bu3gelicm-
Bue Ha mapkama.

3akalouenue

poBeskgaHemo Ha agekBamHa ueHoBa noaumu-

ka usuckBa mapkemuHzoBume cneuuasucmu
HenpekbcHamo ga ynpaBasBam  Bb3npuemaHama
cmoliHocm Ha cBoume npogykmu, kamo s u3mep-
Bam, aHaAu3upam, ougHABam U MbPCAM HauuUHU 3a
Cb3gaBaHemo Ha gonbAHUMEAHa cmouHocm. [poc-
nepumemsm Ha GupMume ce cecmou B ymeHuemo
ueHume ga ce usnon3Bam kamo enemeHm Ha map-
kemunzoBama noaumuka Ha dupmama maka, ue
ga ce ,npoHukHe” B 2eHepupaHama cmolHocm Ha
npogykma 3a kaueHma u ga ce peaausupam npuxo-
gu, koumo ga duHaHcupam cezawHuUMe geliHocmu
Ha dupmama 3a cb3gaBaHe Ha UeHHOCM, ga 2eHepu-
pam neuanba om geliHocCmume Ha dupmMama u ga
nogkpensm uscegBaHusima, koumo we goBegam
go Ch3gaBaHe Ha Gbgewa cmoUuHocm.
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